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Asset Management Group Of The Year: Fried Frank 

By Matthew Guarnaccia  

Law360 (February 20, 2019, 3:24 PM EST) -- Fried Frank Harris Shriver & Jacobson LLP steered 
multibillion-dollar funds and key deals in 2018 for big names in the business like Goldman Sachs and 
Bain Capital, earning it a spot as one of Law360's Asset Management 
Groups of the Year. 

With 130 asset management-focused attorneys across its New York, 
Washington, D.C., and London offices, Fried Frank stands out among 
its peers by having the skills and capabilities to handle virtually any 
fund across any geography. As the largest group at Fried Frank, the 
strength of platform across all mandates, from hedge funds, credit 
funds and buyout funds, to real estate funds and other industry-
specific funds, is an integral part of the firm's culture and success. 
 
"Some firms are strong in hedge funds, other firms are strong in 
private equity, but none have the kind of uniform excellence across 
the board we feel we have at Fried Frank," said Lawrence Barshay, 
head of Fried Frank's asset management practice. 
 
Fried Frank's extensive body of work in the asset management space is illustrated by the fact that major 
players turn to the group to handle all of their funds and other needs. A prime example of this is 
Goldman Sachs, which Fried Frank steered on a potential $5 billion partnership announced in November 
2017 with China Investment Corp. 
 
The China-US Industrial Cooperation Partnership, which recorded an initial $1.5 billion closing in August, 
possesses a diverse mandate for investment in various American companies, including those in the 
manufacturing, industrial, consumer and health care industries. These companies either have an existing 
business connection to China or have the potential to create one. 
 
Fried Frank also steered Goldman Sachs' merchant banking division on Broad Street Loan Partners III, 
which closed in January 2018 after taking in $9.8 billion in debt and equity. The fund focuses primarily 
on senior secured debt of companies in North America and Europe, in addition to second lien, 
unsecured, subordinated or payment-in-kind debt. 
 
Despite the added responsibility of working on big-money funds and with well-known clients like 



 

 

Goldman Sachs, Fried Frank's asset management team is not affected by the pressure, instead drawing 
on years of experience and a track record of success, Barshay said. 
 
"From our standpoint we don't really notice [the pressure] because that's where we started from," he 
said. "It's always been this way and we operate at the highest possible standard, because that's what 
our clients require." 
 
Another example of Fried Frank's work with a big-name client in the asset management space is Bain 
Capital, for whom the team guided important deals in 2018. 
 
The firm steered Bain Capital Private Equity to its first close of flagship buyout fund Bain Capital Europe 
V in July. The fund, which will be used to invest in European-headquartered companies and has the 
ability to make larger European-based investments alongside an existing Bain fund, raised €4.35 billion 
($4.93 billion) at its initial closing. Fundraising for the Europe V fund is ongoing. 
 
Fried Frank also steered Bain in connection with its acquisition of the real estate team for Harvard 
Management Co., the entity tasked with overseeing the endowment of Harvard University. Effective 
February 2018, the deal brought a team of approximately 20 real estate professionals, responsible for 
more than $3.4 billion in equity investments, over to Bain. 
 
The firm's success in the asset management space is the product of a dedicated team of attorneys who 
bring with them both dedication to their clients and years of experience in the field. Working for such 
important clients also requires a heightened standard of care that Fried Frank is uniquely positioned to 
provide, the firm said. 
 
"We're not just called to help with a fund, we're advisers to the client as they build their business, add 
on mandates and think about what's around the corner," said Kenneth Rosh, head of Fried Frank's U.S. 
private equity funds practice. "We're looking to advise clients and sit down with them frequently on 
strategy and what types of mandate they might consider next." 
 
The Fried Frank team said it has no doubt its previous successes will continue into 2019, paving the way 
for new opportunities and bolstering what is already an industry-leading practice in the area of asset 
management. 
 
"It tends to be a space that's a small world, where people know each other," Rosh said. "People call as 
they're raising new funds. We're proud of the set of clients we have, and it just thankfully has continued 
to grow." 
 
--Editing by Marygrace Murphy. 
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